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INTRODUCTION

INTRODUCTION

Selling your property is a major financial and emotional decision. At DMV
Premiere Properties, we specialize in helping homeowners in Baltimore,
Anne Arundel County, and surrounding areas sell their homes quickly and
for the best possible price. This guide will walk you through every step of the
process, ensuring a smooth and stress-free experience.

Whether you're selling a single-family home, a townhouse, or an investment
property, our expert team is here to assist you in achieving your real estate
goals.
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—> DMV PREMIER PROPERTIES

STEP1: PREPARING
YOURHOME FOR SALE

Before listing your property, take an objective look at its condition. Consider:

e Any structural or system repairs (roof, HVAC,
electrical, plumbing)

ﬁ e Cosmetic updates (paint, flooring, kitchen/bath
upgrades)
Assessing Your e Curb appeal improvements (landscaping, power
Property’s Condition washing, front door refresh)
/{ % e Complete minor repairs to enhance your home’s
O appeal.
? ﬂ e Stage the home to create an inviting atmosphere
for potential buyers.
Repairs,Renovations ® Declutter and depersonalize to allow buyers to
& Staging envision themselves in the space.
y\ Setting the right price is key. Work with a real estate
ﬁ professional to conduct a Comparative Market
Analysis (CMA) to determine the optimal price based
s ..
PricingYourHome ® Recent sales of similar homes in the area
Correctly e Current market trends

e Your home’s unique features and upgrades
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—> DMV PREMIER PROPERTIES

STEP 2: LISTING &
MARKETING YOUR
PROPERTY

. 5

Professional Photos,
Virtual Tours & Videos

1®

Multi-Channel Marketing
Approach
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The Importance of a
Real Estate
ProfessionalHaving an
experienced agent
from ensures expert
guidance in pricing,
marketing, and
negotiations.

High-quality images and 3D virtual tours attract more
online buyers.

Video walkthroughs showcase your property’s best
features.ance of a Real Estate ProfessionalHaving an
experienced agent from ensures expert guidance in
pricing, marketing, and negotiations.

Listing your home on MLS, Zillow, Realtor.com, and
Redfin.

Utilizing social media platforms like Facebook,
Instagram, and YouTube.

Hosting open houses and private showings.
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DMV PREMIER PROPERTIES

STEP 3: MANAGING
OFFERS &

NEGOTIATIONS

Reviewing Offers & Understanding
Buyer Terms

e Assess all offers carefully, including contingencies,
financing, and earnest money deposits.

e Consider the buyer’s pre-approval and their ability to
close the deal.

Counteroffers & Negotiation
Strategies

e Work with your Realtor to negotiate the best terms.
e Be prepared to adjust the price or offer incentives if
necessary.
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—> DMV PREMIER PROPERTIES

STEP 4:HOME
INSPECTIONS &
APPRAISALS

Preparing for
I the Buyer’s

o Inspection

The Role of the
Appraisaliin the
Sale Process
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© Address minor repairs before the
inspection.

@ Ensure all major systems are in
good working condition.

© Be ready to negotiate any

requested repairs.

@ An appraisal determines your
home’s market value.
@ If the appraisal is lower than the

offer, be prepared to negotiate.
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— PORTFOLIO

STEP 5: CLOSING THE
SALE

The Final Walkthrough & Closing
Documents

e The buyer will conduct a final

REAL ESTATE
y CONTRACT

walkthrough before closing.

e Ensure the home is in the agreed-
upon condition.

e Review and sign all closing

documents with your title company or

attorney.

Settlement & Transfer of Ownership

e Transfer ownership and hand over
keys to the new buyer.
e Receive your proceeds and officially

close the sale!
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—> CLIENT TESTIMONIALS

BONUS TIPSFORA
SUCCESSFUL SALE

Q Be flexible with showings to attract
more buyers.

Stay informed about market conditions

Keep communication open with your
Realtor for feedback.

Plan your next move early to avoid last-
minute stress.
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—> CONCLUSION AND NEXT STEPS

CONCLUSION

Selling a home requires preparation, strategy, and expert guidance. By

following this guide, you'll be equipped to navigate the process
successfully. DMV Premiere Properties is here to help you achieve a
smooth and profitable sale.

Whether you're selling your primary residence or an investment property,

our experienced team will guide you every step of the way.
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